22 [THINKING BEYOND:.

Should You Use a Travel Agent
or a Tour Guide in Planning for
your Family’s Wealth?

Let’'simaginethat youwishtovista
foreign country called” Gardenid’ that is
worldfamousfor its spectacul ar natural
wonder. Gardenia, however, isstrikingly
different than Americain anumber of ways.

Anexampleishow Gardeniansgreet
oneanother. In our country, ahandshakeis
the customary greeting between strangers.
InGardenia, if you greet astranger witha

enough money to stay inbusiness. Totry to
negotiate the price down, or to not negoti-
atethe priceup, would betheultimateinsult
andviolationof businessethics. You could
dienateyoursdlf from thebus nesscommu-
nity overnight. Thecountry isvery small,
and word of your offensewould spread
quickly. Inavery short time, you would not
bewel comein any business establishment,

handshake, you are including restaurantsand
sayingthat youfind ceccccces inns

them offensveand wish Thereareadso

to chalengethemtoa You need someone hundreds of other

duel tothedeath. Their
greeting isto put both
hands on each side of
thestranger’shead and
kissthemonthe
forehead.
Thereisdsoamagor
differenceinthar
language. Noonein
GardeniaspesksEnglish.
Infact, their languageis
consdered by most
linguigtsasthemogt complex and difficult
languageintheworldto undergand and
gpesk. Evenif you could get adictionary of
thelanguage, youwouldfindit nearly impos-
sbleto say thewordsbecausethelanguage
requiresyou to articulate soundsthat you
havenever learnedto make.
ThenthereisGardenia’'seconomic
system. In America, we have been taught
to negotiate with peopleto get the best
prices. In Gardenia, sellersset pricestoo
low. Thebuyer isexpected, asashow of
generosity and kindness, to negotiatethe

priceupto ensurethat the seller will make
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who can then help you

choose just the right
planning tools and

techniques to achieve
the highest and best

good for you, your heirs

and your fellow human

beings.

culturd differences.
And, asyou can see, to
not know themin
advance could proveto
bedisastrous, if not
fad.

Now, if youwere
planningatripto
Gardenia, wouldyou
want to useatravel
agent or atour guidefor
thistrip? A travel agent
will buy your airlinetickets, makeyour
reservationsat the appropriateinns, get
your reservation for acar rental and possi-
bly get you aroad map of the country with
some of the better sights.

A tour guidegoeswith you onyour trip
asapersonal escort. Hemay or may not be
theonewho buysyour airlinetickets,
makesinn and car reservations, but hewill
beright by your sdeontheentiretripas
your personal guide. Your tour guide has
been to Gardeniamany times. He speaks
fluent Gardenian andintimately knowsall
their unusud culturd differences. Hewill

(continued on page two...)



PAGE 2

Travel Agent or Tour Guide?... continued from page one...

also beableto show you al thesightsand
experiencesthat uninitiated touristswill
never seeor find, becauseonly thelocals
and seasoned tour guidesknow about
theseincrediblesghtsand adventures.

Whichwouldyou prefer tousefor this
trip, atravel agent or atour guide? The
answer isobvious. You would much prefer
to have an experienced expert takeyou on
thistrip than braveit doneor withonly the
help of someonewho has bought your
ticketsand made your reservations.

Thesameistruewith planning for your
family’swealth. Do youwant to only use
peoplewho cantell you how to get there
but leave you on your own to figure out
what to do. Or would you rather use
someonewho can carefully walk you
through the entire planning thought pro-
cess? How about aprofessiona who has
personally been there and taken many
othersthere, someonewho canexplainal
your travel optionsand sightseeing possi-
bilities? Theguidesof Family Wesdlth
Counsdling can show you possibilitiesthat
you may never recdl hearing of fromthe
“travel agents’ you haveused inthe past
who only specidizein*buyingticketsand
making reservations.”

You need someonewho can ask you
al thecritica lifequestionsthat must be
answered to best planfor your family’s
wealth. You need someonewho can help
you reduce the answersto these questions
toawritten family mission statement. You
need someone who knowshow to put

everything together into atight, efficient
andfulfilling planthat allowsyouto
leverageyour time, talent and treasuresto
everyone sbenefit. You need someone
who can then hel p you choosejust the
right planning tool sand techniquesto
achievethehighest and best good for you,
your heirsand your fellow human beings.

Othersinthebusinesswill smply ask
you whereyou want to go and then plan
accordingly, helpyou makeyour arrange-
ments, and send you on your way.

A guidewill takethetimeto ask you
numerous questions, find out your interests
and offer many suggestionsfor your
consideration. Hewill helpyou planand
then gowithyoufor theentiretrip.

For affluent families, Family Wedlth
Counsdlorsarelife’ stour guides. We
gpecidizeininvesting Sgnificant amounts
of timehelping you ask and answer the
guestionswhy, who, when, whereand
how. We deeply care about you and your
heirs, and want to help you useall your
resourceswisely. Becausewetakethe
timeto get to know you, we understand
what kind of heritageand legacy you want
to leave both now and after you' regone.
Whenitfinaly comestimeto planthe
“trip,” theprocessisreally quite easy and
vayfulfilling.

If you have never consideredusinga
guidefor planning your family’swedlth,
you might find thisto be one of themost
sgnificant and rewarding experiences of
your life.
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