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Why the Wealthy
Don’t Give More to Charity

Why don’t thewedlthy givemoreto
charity? After havingworked with high
incomeand high net-worth clientsfor years,
our experiencewould concludethat there
seemsto be one of two possible explana-
tionsfor thisphenomenon.

Thefirst reasonthewedthy don't give
moreto charity isaL ack of Planning. It
isastounding how many highincomeand
high net-worth people

security and, secondly, thesizeof the
inheritancegoingtother heirs. Giving
money away to charity seems, fromtheir
perspective, to run contrary to both of these
objectives.

The second reason thewealthy don'’t
givemoreto charity isbecause of aL ack
of Know-How. All they haveever heard
from charitiesis, “ Giveuscashand give

it tousnow.” So, when

havedonelittle, if any, they think of givingto
real Family Wealth eecccccce charity, they think of
Planning. Inour . . taking money out of their
practiceweregularly run e SOI.Utlon FO Al pocket and puttingitinto
acrossmultimillionaires prqblem = _aCh'e_VGd by the pocket of thecharity.
who havedoneonly the first helping clients “ Now the charity has
mogt traditional planning.  develop a Family Wealth  more, and | have less,”
They havebeenbusy Plan that allows them to theythink.
buildingtharfinancid accurately determine Of course, thistype
empiresand haveamost v . ,, of givingisonly asmal
totally neglected Family How much is enough part of the plethoraof
Wealth Planning that for thems_elve_s and for givingoptions. But for
would preservetheir their heirs. most weslthy peoplethis
financid wedthfor the istheonly ideathey ever
next generation. hear inregardsto giving.

Because of thisL ack of Planning,
these wealthy people are concerned about
giving too much away becausethey do not
know how muchthey needtolivefor the
rest of their lives, and, consequently, they
do not know how much principa and/or
incomethey can afford to part with before
they might dothemselvesfinancia harm.
So, asyou would expect, thesewealthy
peopleerr ontheside of the conservative
and givefar lessaway thanthey actualy
could affordtogive.

Thelr first and foremost concern, and

rightfully o, iswiththeir ownfinancia
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Many wealthy peopleare unawarethat
thereareother extremely credtivegiving
techniquesthat areasgood for them asthey
arefor the charity.

CharlesW. Callier, Director of Planned
Giving at Harvard University, says, “ Oneof
the real impediments to giving by many
donors, including the wealthy, is that
they areuninformed.” Wealthy people
just don’t know what their optionsare. So,
obvioudly, they do not know how to take
advantageof dl thegiving possbilities
availabletothem.

Thislack of dternativeinformationfrom
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charitiesiseven further compounded by
thefact that the estate planning industry,
generdly, hasavery limited knowledge of
the nature and application of many of these
advanced philanthropic toolsand how they
can beeffectively blended withmore
traditiond estate planning tools. So, from
both fronts, the charitiesand the estate
planningindustry, weal thy peoplearenot
receiving theinformation they needtotake
advantageof dl thegiving possbilities
availabletothem.

Thelack of comprehensiveand
effective planning, coupled with thelack of
knowledge about the numerous planned
givingtools, leavesthisgroup that has
incrediblegiving potentid with their assets
emotionally and practically locked up and
unusable.

Thesolutiontothisproblemis
achieved by first helping clientsdevelopa
Family Wealth Plan that allowsthem to
accurately determine” Howmuchis
enough” for themselvesandfor their heirs.

Then, oncethat isdetermined, they can
beginto addresshow to minimizetaxes
and divert those monies--often substan-
tialy more--to the charitiesthat they want
to support and at the sametime strengthen
their current financia Stuation and further
increasetheinheritancetotheir heirs.

We have found that once both of
theseareasare adequately addressed in
the context of an overal, comprehensive
Family Wealth Plan, people open up and
get quiteexcited about the philanthropic
aspectsof their Family Wealth Plan and
findawholenew level of Sgnificanceand
fulfillmentin thewedth they haveaccumu-
lated.

Why don’t thewedlthy givemoreto
charity? Our answer: they don’t know
how or how muchtogive, sothey givefar
lessthanthey could. But, oncethey are
shown new, profitableand creativeways
to giveand how to makea pr ofit giving
it away, they becomeacutely interested in
beinginvolvedin persona philanthropy.

© 1999 Family Wealth Counseling Companies



